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All companies should start with a plan. While business plans differ in length and detail, the type of industry dictates the style and size of the business plan. An employment agency, for example, includes more recruitment strategies in a complete business plan than a single owner-operator company, such as a financial planner. Individual
variances can be easily inserted if you start with an example of a financial planner business plan. The mission of financial planning must be concise and focused, while demonstrating the vision of the financial expert. In the opening documentation, include a written summary of the services you provide, the types of customers you will serve,
and a brief description of the products you will be transporting. Use action words in the goal, such as create, bid, build, serve, and grow. List all the services you provide and the companies you represent. In the business plan, all products you will cover include, such as stock trading, mutual funds, annuities, life insurance and real estate
investments. Write down the size of the services you will provide and your credentials to do so. For example, if you have a Series 7 license, do you trade shares? Do you have a license to sell insurance products? If you are going to work strictly as a consultant, which broker and dealer are you going to use? After extensive research into
the needs of the community, the availability of products and the size of the competition, reduce your target audience. Niche financial planners who specialize in small business owners, baby boomers or singles can limit the marketing strategies and portfolio offerings more easily than a generalist who services everyone. Clarify your ideal
customers in this part of the business plan. In this area you need to define your strategies for attracting new business. Include the ads you want to use and their concurrent cost. Mailing lists, website designers, press release writers and marketing consultants should be listed here. Map your plan clearly and what results you hope to
achieve. Consider scheduling seminars to recruit customers, network with consumer groups, or write expert articles for financial publications. Write your own financial plan. List all start-up costs that you know you're creating based on the previous parts of your business plan. Don't forget to include a salary for yourself, as well as office
start-up costs, advertising and marketing budgets, licensing fees, trade association dues and all costs associated with your business. Estimate your expected revenue based on the number of customers you attract. From this you get a clear picture of your freshman budget. Compare the actual figures with these projections at the end of
your first year. This site is not available in Country If you like organizing and planning, a party planner might be a good option. If you also love romance and help people the first day of The rest of their lives, you might consider telling me to be a wedding planner. From flowers to catering to rehearsal to transport, wedding planners do almost
everything to arrange the perfect day. Wedding planners earn an average of $35,608 a year, according to PayScale.com. The income includes an hourly rate, along with fees from bonuses and commissions. Event planning, in general, is expected to grow faster than the national average of other occupations, according to the Occupational
Outlook Handbook, published by the U.S. Bureau of Labor Statistics (BLS). Top-notch organizational skills are a must for a wedding planner, as are superior people skills, including diplomacy and the ability to keep people calm. Crisis management and attention to detail are also necessary. There are several great benefits to becoming a
wedding planner, including weddings remain a crucial event in a couple's life, and as a result, people are willing to spend a good deal of money to make it do well. No training, training or certification is required to be a wedding planner. Celebrating romance can be a fun way to make a living. You get started for little investment. You run the
business from home. If you organize a good wedding, the attendees will remember you for their weddings. There are always a few drawbacks to any business, and wedding planning is no different. A few drawbacks are: Bickering brides, grooms, and parents can get in the way of finalizing wedding plans, and create awkward moments for
the wedding planner. It may take time to book your calendar, and several years to see a significant profit in a wedding scheduling business. Remember, most people strive to get married once, which means you don't have repeat customers. You have to work weekends. Your busiest time of year will probably be summer or other times that
traditionally holiday, such as spring, Christmas and New Year. You have to be sunniest and calmest at all times, even when wedding party members act their worst. Idle time in slow months means erratic income and cash flow issues for wedding planners. The good news is that you don't need specific training to become a wedding
planner. However, you should have experience in wedding planning, or at least, event planning. Your experience may come from your own wedding or by planning a friend or family member's wedding. Consider gaining or gaining experience with another planner. This gives you experience, as well as the ability to start building your
portfolio and credentials. Also think about taking courses in hospitality or getting certified as a wedding planner to improve your marketability that allows you to charge more. Keeping abreast of new wedding trends by reading bridal magazines and attending weddings with a watchful eye is essential. You need to resolve legal issues, such
as securing business licenses and setting up your business before you book first customer. Write a business plan, detailing all aspects of your wedding planning business, including your market, how you plan to find customers, what fees you charge, and financial goals. Create a marketing plan, including the materials and methods you
use to attract couples to your business. Obtain necessary licenses and insurance. Organize your schedule to manage all the tasks involved in pulling off the perfect wedding. Organization and a schedule will be key especially if you have multiple weddings in the planning stages at the same time. Your calendar and contacts need to be
portable, so a small planner or storage in your mobile phone will make sure you have your appointments and your customer and supplier is in touch with you at all times. Build a network of vendors and suppliers, including caterers, tuxedos, wedding photographers/videographers, reception halls, florists, restaurants and country clubs.
Start-up cost: less than $2,000 Home Based: Can be operated from home. Part-time: Can be used part-time. Franchises available? No online surgery? No If you're the first party giver in your audience, you can have a ball as an event planner. You work for private and business clients, you create, plan and organize everything from bar
mitzvahs to new product unveilings, corporate picnics to murder mystery dinners, sales meetings to Valentine's Balls. You do it all, from designing the theme to sending invitations to arranging the site, the entertainment and the caterer. And you negotiate with suppliers and suppliers to make sure your customer gets the most for their
money. Event planning is an area with room for growth. While it used to be that a company could impress customers or sales teams with a tray of doughnuts or meats and a slide show, in today's sophisticated world it takes a rousing event to do the trick. And on the personal front, few people today have the time - or the energy - to plan
and organize something. The benefits of the event-planning business are that it's creative, challenging, and if you specialize in business events, you'll probably get your weekends for free for yourself. If you're a human being, what could be better? As an event planner, you have to be organized and detail-oriented to a mistake. You have to
have a big creative streak to come up with new ideas and planning skills to implement them. And you have to be a people person, able to deal with anyone from temperamental or volatile entertainers to the stodgy company president. The market Your customers can be individuals, companies or groups such as charities, associations and
organizations. Place ads in your local Yellow Pages and newspapers. Establish relationships with local Suppliers: florists, photographers, sound system rental companies, videographers, caterers, hotels and country clubs, and musicians. Leave your brochures with them and ask for referrals. And don't forget advertising agencies and
audiences Companies. Plan a small event for free for a local charity in exchange for free publicity. If you have the inside scoop at a corporate event in your area - an upcoming grand opening, sales meeting or product unveiling - please send a sales letter and your brochure, follow up a phone call. Equipment needed To get started, you'll
need a computer with the usual office software, a laser printer, a fax machine, and desktop publishing software to develop business proposals. And don't forget a phone, a calendar and a planning book. Industries Interests Appeals Professions
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